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Friends of IREM participation affords you and your company many opportunities to meet facility and property managers in the San Francisco Bay Area market. To obtain the most value from your participation, you should practice the following guidelines: 
· Building relationships with other members is important for our individual professions as well as for the overall well being of the association. Asking good questions and listening is the key to cultivating these relationships. Regularly attending functions also makes this connection process easier since establishing a relationship does not necessary happen in one meeting.
· Handing out a large amount of business cards is not necessarily effective networking. After you have met someone and it is appropriate, ask him or her if they would like your card. If the situation warrants or he/she wants to send something, you can also ask for his/her card with the assurance that it is for your use only. 
· Help IREM’s membership grow by bringing in new real estate managers and other Friends of IREM. 
· Provide IREM staff and Friends Committee members with contact information for potential Friends of IREM. 
· Attend IREM luncheons and other networking events. Bring your marketing material for distribution on the Friends of IREM flyer table.
· Be involved! Volunteer to serve on a committee. 
· Networking is a two-way street. Members should be receptive to Friends as they can gain helpful information, and vice-versa. 
· Take the initiative to make IREM SF a welcoming association. Greet members/guests at functions and make a point of meeting someone new by sitting with him/her at an event. These gestures increase your networking base and also represent the association in a very favorable way. 
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